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See page 42 for important information. (0821-11MC)

Dear Client,

We may not be fully past the pandemic yet, but with businesses reopening and travel restrictions 
easing, it’s hard not to feel optimistic. Even so, the economic recovery is likely to be uneven, with 
some asset classes and sectors better positioned to outperform than others. On page 24, see what 
four Schwab experts have to say about market challenges and opportunities ahead.

Elsewhere in this issue, we look at the likelihood of tax increases on the wealthy (page 15), break 
down how to implement a sector rotation strategy (page 18), answer common questions about 
cryptocurrencies (page 32), and much more.

If you have questions about how these topics apply to your own finances, I encourage you to reach 
out to us at 877-297-1126. We welcome every opportunity to help you achieve your goals.

Sincerely,

Joseph Vietri
Senior Vice President, Investor Services
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Schwab MoneyWise™: The Game provides teens 
ages 14 and older a fun, interactive way to build 

financial competence and confidence. Download 
it now from the App Store®.

Follow

Play

Fixed income @KathyJones

International @JeffreyKleintop

Markets and economy @LizAnnSonders

Personal finance @CarrieSchwab

Research @SchwabResearch

Trading @RandyAFrederick

Washington @MikeTownsendCS

Whether you’re new to trading or just  
want to brush up on the fundamentals, Schwab’s 
Trading Up-Close video series offers professional 
tutorials and guidance. View the entire series at 

schwab.com/trading-up-close.

Choiceology™ is back for Season 8 with more  
stories of high-stakes decision-making.  

Join Wharton professor Katy Milkman and 
renowned guests as they discuss ways you can 
overcome cognitive biases and make positive 

changes in your financial life and beyond. Listen 
and subscribe at schwab.com/choiceology.

Watch

Listen



CEO’s NOTE
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t’s a time of great innovation 
for accessibility to the financial 

markets. From historically low trading 
and management fees to fractional 
stock shares and automated investing 
solutions, it’s never been easier or, 
frankly, more exciting to invest.

But all that access can come at a cost 
if you don’t approach it effectively. 
There’s no shortage of stories about 
new investors who risked—and 
lost—it all. Even experienced investors 

I

Walt Bettinger
President & CEO

A Solid 
Foundation
 
We’re committed to setting 
up every investor for 
success.

can find things quickly going side-
ways when they enter a new market 
without the proper foundation. That’s 
why at Schwab you don’t just get our 
innovative products—you also get our 
award-winning service and guidance.

For example, our Investing Principles 
(schwab.com/principles) distill decades  
of insights into seven essential 
lessons we believe every investor 
should know. Our robust research 
tools for clients—such as the ability 
to compare funds (schwab.com/
comparefunds), screen for stocks 
(schwab.com/stockscreener), and build 
an all-fund portfolio (schwab.com/ 
portfoliobuilder)—make it easier to 
identify worthy investments for your 
portfolio. And, for those who need a 
helping hand, your Schwab financial 
consultant is available to answer 
questions and strategize the best way 
to reach your goals.

In other words, we’re committed to 
setting you up for success—whichever 
way you choose to engage with the 
market.

Sincerely,

See page 42 
for important 
information.
(0821-1765)

There’s no 
shortage of 

stories  
about new 

investors 
who risked 

and lost  
it all.
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for Retirement Enhancement 
Act of 2019, older workers with 
earned income—including those 
who've already started taking 
required minimum distributions 
(RMDs)1 at age 72—can now make  
contributions to tax-deferred 
traditional IRA accounts. But does 
it make sense to do so?

“Under the right circumstances, 
contributing to an IRA as an older 
worker can complement your tax 
strategy,” says Hayden Adams, 
CPA, CFP®, director of tax and 
financial planning at the Schwab 
Center for Financial Research. For 
example, contributing could make 
sense if you want to:

1  Lower your taxable income: 
If you earn less than $76,000  in 
2021 ($125,000 if married) or 
don’t have access to a workplace 
retirement plan, you can deduct 
traditional IRA contributions, 
thereby reducing your taxable 
income for the year (up to the 
annual contribution limit of 
$7,000 for those ages 50 and 
older). 

If your deductible contribu-
tions reduce your income to less 
than $25,000 ($32,000 if mar-
ried), you can even avoid having 
your Social Security benefits 
taxed. (Admittedly, this is quite a 
low ceiling and may not be pos-
sible for retirees with significant 
savings.)

2  Benefit from a lower tax 
bracket in retirement: Making  
tax-deductible contributions to 
a traditional IRA now, if eligible, 
allows you to defer paying taxes 
until you’re in a potentially lower 
tax bracket in retirement. This 
could be especially advantageous 
for workers who expect to retire 
in the next few years and want  
to beef up their savings before 
they leave the workforce.

3  Perform a backdoor Roth 
conversion: If your income 
exceeds Roth IRA contribution 
limits—$140,000 for individuals 
in 2021, $208,000 if married— 
you may be able to make after- 
tax contributions to a traditional 

CONTENTS   IRA CONTRIBUTIONS   |   ROTH CONVERSIONS  |  CUSTODIAL ACCOUNTS  |  SPACs  |  AND MORE

T

Save at Any Age
When contributing to an IRA makes sense for older workers.
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THE BOT TOM LINE

IRA and then convert the funds to a 
Roth IRA.2 “Once you’re 59½ or older 
and have held the account for five 
years, you can withdraw contributions 
and earnings from a Roth totally tax-
free,” Hayden says. “Plus, such accounts 
aren’t subject to RMDs.” (For more, see 
“Tax Efficiency Times 3,” below.)

“Older workers have a fair number 
of saving options now,” Hayden 
continues, “so it’s wise to work with a 
financial planner or tax professional 
to determine how best to achieve your 
retirement goals.” 

1Those who turned 70 before 07/01/2019 were 
required to take RMDs starting at age 70½. | 2The 
IRS’ pro rata rule requires that you include all 
your IRA assets—meaning those funded with 
pretax (deductible) contributions and those 
funded with after-tax (nondeductible) contribu-
tions—when calculating the conversion’s taxes.Contribute to your Schwab IRA at  

schwab.com/contribute.

See page 42 for important information. 
◆ This information does not constitute 
and is not intended to be a substitute 
for specific individualized tax, legal, or 
investment planning advice. Where specific 
advice is necessary or appropriate, Schwab 
recommends consultation with a qualified 
tax advisor, CPA, financial planner, or 
investment manager. ◆ Roth IRA conversions 
require a five-year holding period before 
earnings can be withdrawn tax free and 
subsequent conversions will require their 
own five-year holding period. In addition, 
earnings distributions prior to age 59½ 
are subject to an early withdrawal penalty. 
(0821-1U3D)

NEXT 
STEPS

NEXT 
STEPS

Use the Roth Conversion Calculator to estimate 
your tax bill at schwab.com/rothcalculator.

Roth IRA conversion may be 
right for you if your income is 

too high to contribute to a Roth IRA 
outright ($140,000 and up for indi-
viduals in 2021; $208,000 and up for 
married couples filing jointly). With this 
strategy, you convert all or part of your 
traditional IRA to a Roth IRA and pay 
regular income taxes on the converted 
amount.

It may seem counterintuitive to pay 
taxes now that you could put off until 
later, but doing so will allow you to take 
advantage of a Roth IRA’s main benefit: 
tax-free withdrawals of contributions 

A

Tax Efficiency 
Times 3
How to make the most of a 
Roth IRA conversion.

and earnings in retirement (so long as 
you’re age 59½ or older and have held 
the account for at least five years).

“It’s an attractive option for individ-
uals who believe their tax rate may be 
higher in retirement, or for those who 
just want the flexibility that tax-free 
income provides,” says Rob Williams, 
managing director of financial plan-
ning at the Schwab Center for Financial 
Research. “And, unlike tax-deferred 
retirement accounts, Roth IRAs are  
not subject to required minimum 
distributions beginning at age 72.”

If you think a Roth IRA conversion 
might be right for you, Rob points to 
three tax-efficient strategies:

1  Max out your bracket: Let’s say 
you’re single and make $145,000 a 

year, which puts you in the 24% tax 
bracket. The next bracket doesn’t kick 
in until your income exceeds $164,925, 
so you could convert $19,925 ($164,925 
– $145,000) and still stay within your 
current bracket.

2  Spread it out: Breaking up the 
conversion across multiple years can 
make the tax hit easier to manage— 
and could, when combined with the 
strategy above, reduce the overall tax 
you pay on the conversion.1

3  Get ahead of tax changes: If 
upcoming changes to tax law will 
adversely affect future taxes, con-
verting some or all of your traditional 
IRA in the year preceding the change 
could help you avoid paying more tax 
on the conversion than necessary.

In any case, you may want to wait 
until the end of the year to perform the 
conversion. “That way, you can account 
for any year-end changes to your total 
taxable income,” Rob says.

See page 42 for important information. ◆ The information provided here is for general 
informational purposes only and should not be considered an individualized recommendation or 
personalized investment advice. The investment strategies mentioned here may not be suitable 
for everyone. Each investor needs to review an investment strategy for his or her own particular 
situation before making any investment decision. ◆ Roth IRA conversions require a five-year 
holding period before earnings can be withdrawn tax free and subsequent conversions will 
require their own five-year holding period. In addition, earnings distributions prior to age 59½ 
are subject to an early withdrawal penalty. (0821-11MF)

1For savers younger than 59½, each conversion 
must be held for at least five years to be eligible 
for penalty-free withdrawals of the conversion 
principal.
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See page 42 for important information. ◆ The information provided here is for general 
informational purposes only and should not be considered an individualized recommendation or 
personalized investment advice. The investment strategies mentioned here may not be suitable 
for everyone. Each investor needs to review an investment strategy for his or her own particular 
situation before making any investment decision. ◆ Schwab Stock Slices is not intended to be 
investment advice or a recommendation of any stock. Investing in stocks can be volatile and 
involves risk, including loss of principal. Consider your individual circumstances prior to investing. 
◆ The S&P 500® Index is a product of S&P Dow Jones Indices LLC or its affiliates (“SPDJI”), and 
has been licensed for use by Charles Schwab & Co., Inc. (“CS&Co.”). Standard & Poor’s® and S&P® 
are registered trademarks of Standard & Poor’s Financial Services LLC (“S&P”); Dow Jones® is a 
registered trademark of Dow Jones Trademark Holdings LLC (“Dow Jones”). Schwab Stock Slices is 
not sponsored, endorsed, sold, or promoted by SPDJI, Dow Jones, S&P, or their respective affiliates, 
and none of such parties make any representation regarding the advisability of using Schwab Stock 
Slices or investing in any security available through Schwab Stock Slices, nor do they have any 
liability for any errors, omissions, or interruptions of the S&P 500 Index. (0821-10D0)

When you open a Schwab One® Custodial Account 
at schwab.com/custodial, you can use Schwab 
Stock Slices™ to buy your child a fractional share 
of any company in the S&P 500® Index for as little 
as $5. Learn more at schwab.com/givestockslices.

hen it comes to teaching kids 
about investing, a custodial 

brokerage account can be a great 
way to go. “Gifting kids investments 
or cash via custodial accounts—and 
then teaching them how to research 
and manage those assets—can lead to 
better investing habits in adulthood,” 
says Chris Kawashima, CFP®, a senior 
research analyst at the Schwab Center 
for Financial Research.

Once children reach the “age of 
majority”—typically 18 or 21, depend
ing on the state—they gain control 
over the account and can use the 
funds however they see fit. “You can’t 
control what they ultimately do with 
the funds,” cautions Chris, “but if you 
communicate your values along the 
way, your child may be more likely to 
follow the path you intended.”

If this route sounds right for you, 
here are three things to know before 
opening an account:

1  Gifts are irrevocable: Contri
butions to a custodial account are 
considered irrevocable—meaning 
you can’t get that money back—and 
funds can be withdrawn by the cus
todian only to pay for expenses that 
would directly benefit the child before 
the age of majority. Note, too, that  
contributions that exceed the annual 
gift tax exclusion—$15,000 for individ
uals, or $30,000 for married couples—
may be subject to gift tax.

2  Investment gains may be subject 
to the so-called kiddie tax: If any of 
the investments generate dividends  

Kid Stuff
What to know before 
opening a brokerage account 
for a child.

or interest or are sold for a gain while 
the child is a minor, the first $1,100  
of that income is exempt from tax, 
the next $1,100 is taxed at the child’s  
singlefiler rate, and anything beyond 
$2,200 is taxed at the parents’ rate.

3  The funds can decrease financial 
aid eligibility: Federal financial 
aid formulas—which determine 
eligibility for federal loans, grants, 
and even some scholarships— 
consider 20% of a student’s assets, 
including the custodial account’s 
value, as available for educational 
purposes, whereas only 5.6% of 
parental assets (including 529 college 
savings accounts) are considered in 
the calculations.

What’s more, it’s important to con
sider your ultimate goals for the money. 
If you’re hoping to help your child or 
grandchild save for college or get a 
head start on retirement, for example, 
funding a specialpurpose account such 
as a 529 or a Roth IRA may be a better 
way to go.

“Those accounts provide unique tax 
advantages that a custodial account 
doesn’t,” Chris says. “But if you’re 
looking to instill an enthusiasm for  
and appreciation of investing, custo
dial accounts are a great place to start.”

n Schwab MoneyWise™: The Game 
offers teens 14 and older a fun, 
interactive way to build financial 
competence and confidence. 
Download it from the App Store®.

W



Research SPAC funds for your portfolio by logging 
in to schwab.com/research-tools and entering 
“SPAC” in the search field.

NEXT 
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pecial purpose acquisition com-
panies (SPACs) have become 

a popular alternative to traditional 
initial public offerings (IPOs), which 
are typically reserved for high-net-
worth and institutional investors. 
“SPACs allow regular folks to get in 
on the ground floor of private equity 
investments they might otherwise 
be shut out of,” says Kevin Gordon, a 
senior investment research specialist 
at Schwab.

How do they work?
A SPAC raises capital through an IPO 
for the express purpose of merging 
with an existing company in order 
to take it public. With a traditional 
IPO, a company typically has to jump 
through numerous regulatory hoops 
and demonstrate past performance, 
and it’s constrained in what it can 
claim about its future prospects. A 

SPAC Attack
Special purpose acquisition 
companies are making noise. 
Here’s what to know.

SPAC IPO, on the other hand, isn’t sub-
ject to the same requirements, making 
it easier and faster for fledgling com-
panies—including startups and others 
with limited operating experience—to 
enter the market.

What are the risks?
There are several:

n	 Because a SPAC issues shares before 
it identifies an acquisition target, 
investors don’t know what company 
they’re actually investing in.

n	 The lack of regulatory oversight 
can lead to problems down the road. 
For example, in January the Russian 
founder and CEO of Momentus Space 
resigned after potential foreign own-
ership and national security concerns 
threatened the company’s attempt to 
go public through a SPAC.

n	 A SPAC must find a merger candi-
date within two years of going public 
or return the money raised to inves-
tors, incentivizing its sponsors to get 
a deal done regardless of its terms or 
quality.

n	 Because of their popularity—these 
so-called blank-check companies 
raised $83.3 billion from 248 IPOs in 
2020, up from $13.6 billion from 59 

IPOs just a year earlier—there may be 
too many SPACs hunting for too few 
acquisition targets, driving up prices 
and/or driving down the likelihood of 
striking a high-quality deal.

What should investors do?
If you’re willing to accept the risks of 
investing in a SPAC, Kevin says to look 
for one with a proven management 
team sponsoring the deal.

However, Kevin’s also quick to note 
that the risks associated with individ-
ual SPACs may not be appropriate for 
most investors. “It might be best to 
wait and see how the market evolves 
over the next few years,” he says. “In 
the meantime, investors may want to 
look into diversified SPAC exchange-
traded funds and mutual funds that 
are less reliant on individual blank-
check companies.”

See page 42 for important information. 
◆ Investors should consider carefully 
information contained in the prospectus 
or, if available, the summary prospectus, 
including investment objectives, risks, 
charges, and expenses. Please read it 
carefully before investing. ◆ Whether you 
are investing in a SPAC by participating in 
its IPO or by purchasing its securities on the 
open market following an IPO, you should 
carefully read the SPAC’s IPO prospectus 
as well as its periodic and current reports 
filed with the SEC pursuant to its ongoing 
reporting obligations. ◆ Investing involves 
risk, including loss of principal. (0821-1G05)

S



Read more retirement planning insights at schwab.com/retirement.NEXT 
STEPS
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or those on the cusp of retire-
ment, nothing says fresh start 

like the prospect of a new home—be 
it across town or across state lines.  
But without proper planning, the 
fantasy and the reality can sometimes 
be at odds.

Kathy Cashatt, a Phoenix-based 
senior financial planning specialist 
with Schwab, saw this with her own 
parents when they decided to relocate 
to the Ozarks from Iowa after they 

stopped working. “It seemed to fulfill 
their dream,” she says. “Then the prob-
lems began.”

While Kathy’s parents found a com-
munity where they developed great 
friendships, their location—far from 
major hospitals and airports—made it 
difficult to access health care specialists 
when medical issues arose, or for the 
kids to support them with their day-
to-day needs. In the end, her parents 
relocated again—this time to Arizona.

F

 Moving in Retirement
It’s about more than money.

If you’re thinking about moving 
once you retire, Kathy has a few other 
factors for you to consider:

n	 Assess the scene: Restaurants, 
the arts, access to an airport—there’s 
a long list of factors that fall outside 
traditional financial considerations. 
“For many retirees, their day-to-day 
quality of life is going to be more 
important than, say, state tax rates,” 
Kathy says. Plus, if you’re having to 
travel farther for those services, it can 
add unanticipated expenses to your 
budget and limit your choices when it 
comes to price and quality.

n	 Hedge your bets: Before putting up 
the for-sale sign, consider renting out 
your former home on the off chance 
you may want to return to it. Similarly, 
renting in your new locale can give you 
the flexibility to test it out before com-
mitting. “As I learned from my parents, 
relocating twice—especially when it 
involves buying and selling multiple 
homes—can wreak havoc on both your 
finances and your psyche,” Kathy says.

n	 Jump the gun: With a growing 
number of companies now embracing 
permanent work-from-home policies, 
you might consider making the move 
before you retire. “Generally, it’s easier 
to qualify for a mortgage with a favor-
able rate when you still have a steady 
paycheck coming in,” Kathy says.

None of this is meant to diminish the 
bigger cost considerations of moving in 
retirement—from cheaper housing to 
lower taxes. “But with so many places 
to choose from,” Kathy says, “you want 
to make sure not only that you can 
afford to live in a desired destination—
but also that you actually want to.”

See page 42 for important information. 
◆ The information provided here is for 
general informational purposes only and 
should not be considered an individualized 
recommendation or personalized investment 
advice. The investment strategies mentioned 
here may not be suitable for everyone. Each 
investor needs to review an investment 
strategy for his or her own particular 
situation before making any investment 
decision. (0821-1TDB)
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the price of the security has risen or fallen while Schwab has held it. When Schwab acts as agent, a commission will be charged on the transaction.
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Learn more at schwab.com/AutoRollover or call 866-893-6699.

Flip your investments to autopilot.  
Now roll over your CDs and  
U.S. Treasuries automatically. 
Reinvest the principal on your maturing CDs and U.S. Treasury  
securities automatically. Just another way we’re making smart  
investing that much easier. 
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hen the federal estate tax exemp-
tion doubled in 2017—it’s now 

$11.7 million per person ($23.4 million 
per married couple)—the number 
of tax-paying estates fell from 5,500 
annually to just 1,900. “As a result, most 
people haven’t had to worry about 
estate taxes,” says Bob Barth, a Schwab 
wealth strategist based in Orlando, 
Florida. But looming tax changes could 
alter that:

Gimme 
Shelter
Three trust types that can 
help guard against future 
estate tax changes.

n	 A Biden administration proposal 
could cut the federal estate tax 
exemption to its 2009 levels of $3.5 
million per person and $7 million 
per married couple. (If adopted, those 
exemption levels may or may not be 
adjusted annually to offset the effects 
of inflation.)

n	 Even if that proposal doesn’t make 
it into law, the current estate tax 

W
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See page 42 for important information. 
◆ This information does not constitute 
and is not intended to be a substitute 
for specific individualized tax, legal, or 
investment planning advice. Where specific 
advice is necessary or appropriate, Schwab 
recommends consultation with a qualified 
tax advisor, CPA, financial planner, or 
investment manager. ◆ Charles Schwab & 
Co., Inc., and Charles Schwab Trust Company 
are separate but affiliated companies and 
wholly owned subsidiaries of the Charles 
Schwab Corporation. ◆ Charles Schwab & 
Co., Inc. (Schwab) is affiliated with Charles 
Schwab Trust Company (CSTC), the corporate 
trustee for Schwab Personal Trust Services 
(SPTS). Schwab may introduce clients to 
CSTC but does not evaluate whether SPTS 
is appropriate for each client or recommend 
SPTS for any particular client. It is the client’s 
responsibility to ensure that CSTC meets 
his or her trust needs and to conduct any 
due diligence that may be required before 
engaging CSTC. (0821-1GPP)

exemption is set to revert to pre-2017 
levels of $5 million per person and $10 
million per married couple starting 
in 2026 (though both of those figures 
will be adjusted upward to account for 
inflation).

n	 And if you live in one of the 12 states 
(or the District of Columbia) that levies 
taxes on estates—the lowest of which 
kicks in at $1 million—you could face 
such taxes regardless of what happens 
with the federal exemption.

“With all the what-ifs around estate 
taxes, it’s important to have a plan in 
place that will protect your heirs, come 
what may,” says George Pennock, direc-
tor of trust planning services at Charles 
Schwab Trust Company in Henderson, 
Nevada. Here, Bob and George highlight 
three trust types that can help.

A-B Trust
How it works: When one mem-

ber of a married couple passes away, 
the couple’s assets are separated into 
two trusts:

1. A survivor’s or “A” trust, which is 
revocable (meaning it can be changed) 
and belongs to the surviving spouse.

2. A bypass or “B” trust, which is irre-
vocable (meaning it can’t be changed) 
but can provide income to the surviv-
ing spouse before being passed down 
to the trust’s beneficiaries tax-free 
upon the surviving spouse’s death.

Who it’s for: Spouses don’t pay estate 
tax on assets inherited from each 
other thanks to the unlimited marital 
deduction, which allows an individual 
to transfer an unrestricted amount of 
assets tax-free to their spouse at any 
time, including at her or his death. 
“However, over time, appreciation 
alone can easily push a sizable estate 
over the estate tax exemption for your 
heirs,” Bob says. “By moving some of 

those assets into a bypass trust at the 
time of the first spouse’s death, they’re 
excluded from the surviving spouse’s 
estate even as he or she derives income 
from it.”

Grantor Retained 
Annuity Trust (GRAT)

How it works: The GRAT’s creator 
transfers assets into a fixed-term, 
irrevocable trust. During the term 
(of at least two years), the creator 
receives annuity payments that pay 
the value of the assets back to them 
in their entirety—plus a fixed interest 
(or “hurdle”) rate set by the IRS. When 
the term expires, any growth in the 
invested assets over and above the 
hurdle rate passes to the trust’s bene-
ficiaries tax-free.1 If the creator passes 
away before the term ends, however, 
the value of the remaining assets, 
including earnings, will be inclu ded 
in her or his taxable estate.

Who it’s for: A GRAT is most useful 
for those with assets that are likely 
to appreciate substantially during 
their lifetimes, such as a closely held 
business, real estate, or stocks. “A GRAT 
allows you to move some of that appre-
ciation out of your estate, thereby 
reducing its overall size,” George says. 
“And if the assets don’t appreciate as 
expected, the GRAT’s ‘substitution 
transaction’ provision allows you to, 
during the annuity term, swap them 
out for assets of equal value that may 
appreciate more.”

Charitable Remainder 
Trust (CRT)

How it works: This irrevocable trust 
distributes a portion of the donated 
assets—at least 5% annually but no 
more than 50%—to its creator or 
another beneficiary for a specified 
term (or life). At the end of the term or 
the creator’s death, the remainder goes 
to one or more designated charities. 
There are two main types of CRTs:

n	 Charitable remainder annuity 
trust (CRAT), which distributes a fixed 
annuity amount each year and does 
not allow additional contributions.

n	 Charitable remainder unitrust 
(CRUT), which distributes a fixed per-
centage of the trust assets annually and 
does allow additional contributions.

Who it’s for: Those who want to 
reduce the eventual size of their 
taxable estate while receiving an 
immediate partial tax deduction on 
the value of the assets transferred into 
the trust. “The beauty of charitable gifts 
is that they don’t eat into your estate 
tax exemption,” Bob says. “And with 
a CRT, you can receive an immediate 
partial tax deduction on the portion of 
the assets earmarked for charity, which 
must be at least 10%.” What’s more, 
putting highly appreciated assets into 
a CRT preserves their full fair market 
value because the trust is not required 
to pay capital gains taxes on the sale of 
those assets.

Keep in mind
Estate taxes are always a moving 
target, so it’s important to revisit your 
estate plan—including your trust 
provisions—regularly. “With so many 
changes on the horizon, it’s wise to 
keep in close contact with your team—
accountant, attorney, financial planner, 
etc.—who can help you think through 
your options and keep your overall 
planning on track,” George says. n

1Naming grandchildren as a GRAT’s benefici-
aries could trigger generation-skipping transfer 
taxes. Consult a tax professional before making 
any decisions.

LEARN 
MORE

See how a corporate trustee can help plan  
for taxes and protect your financial legacy  
at personaltrust.schwab.com.
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Dear Reader,
With some financial experts saying 
you’ll need a million dollars—or 
more—to retire, I don’t blame your 
daughter for feeling discouraged. 
Throwing around big numbers is easy, 
but saving that much can definitely be 
a challenge.

The good news is that saving consis-
tently when you’re young gives you a 
much better chance of reaching your 
goal, thanks to the effects of compound 
growth—and your daughter still has 
plenty of time on her side.

But more to your point: Does every-
body need $1 million or more to retire 
comfortably? No—some will need 
less, some will need more. Indeed, 
being a millionaire is no longer the 
measure of wealth it once was, espe-
cially in areas with high housing and 
living costs. It all depends on when 
she wants to retire, where she’ll live 
and under what circumstances, and 
what other income sources might be 
available to her. In short, your daugh-
ter’s retirement savings goal should be 
based on her personal situation rather 
than a rule of thumb.

Let’s take a look at how much your 
daughter might need to save—and 
what it will take for her to get there.

Finding her number
It’s hard to think so far ahead when 
you’re young—and there are a lot of 
variables that can change in the inter-
vening years—but planning now will 
help her get a realistic handle on how 
much she should save for the future.

Conservatively, she might want to 
assume she’ll need to spend about as 
much in retirement as she does today 
to maintain her current standard 

Million- 
Dollar  
Question

How much do 
you really  
need to retire?

Dear Carrie, 
My 32-year-old daughter is saving 
consistently for retirement, but  
she recently confessed her 
discouragement at hearing you 
need at least $1 million to retire 
comfortably. Is that truly how  
much she’ll need?

Q A

BY CARRIE SCHWAB-POMERANTZ



Read more insights about real-world money 
matters at schwab.com/askcarrie.

NEXT 
STEPS

ASK CARRIE

1 4    |    C H A R L E S  S C H W A B    |    FA L L  2 0 2 1

of living—less certain expenses like 
retirement contributions and payroll 
taxes that she likely won’t have when 
she’s retired.

That said, retirement is dynamic, 
and everyone’s situation is different, 
so it may help for her to dig into the 
details of her expenses and use a 
monthly budget planner to determine 
her specific income needs. From there, a 
useful guideline is to aim for a port  fo lio 
that’s 25 times the amount she’d like to 
withdraw during her first year of retire-
ment, after accounting for potential 
guaranteed income sources like Social 
Security, pensions, and annuities.

So let’s say she currently earns 
$60,000 and expects to receive $20,000 
in annual Social Security benefits. 
That means she’ll need to withdraw 
$40,000 from her savings in her first 
year of retirement. Using the calcu-
lation above, she would need to save  
$1 million ($40,000 × 25) to support her 
income needs for a 30-year retirement. 
Fortunately, saving that much may not 
be as difficult as it seems.

Reaching her number
So, what does it take to save a million 
dollars? When you’re young, not as 
much as you might think.

If you were to start saving at age 25, 
for example, you’d need to sock away 
about $508 per month (and earn a 
6% average annual return) to reach $1 
million by age 65. If you were to start 
saving at age 35, on the other hand, 
you’d need to save $995 per month, or 
almost twice as much (see “Time is of 
the essence,” above right).

If that number feels unrealistic given 
her current income, talk about reason-
able steps she can take to make it work 
for her. For example, is she contributing 
at least enough to her retirement plan 
to capture any employer match? If not, 
encourage her to do so—it’s effectively 
free money! If she isn’t able to save 
any more right now, can she commit 
to increasing her contributions at the 
start of every year or each time she 

gets a raise? And finally, is her portfolio 
invested for long-term growth—
meaning with a healthy allocation to 
equities, which tend to have a higher 
rate of return than, say, bonds?

The good news is that she has time 
to make up for any shortfalls in her nest 
egg—so long as she commits to saving 
and investing consistently. Reaching a 
financial goal is a confluence of making 
large and small positive changes that 
can add up over time.

Making a plan
Help her create a list of goals (big 
and small) and when she’d like to 
reach them. Then establish a baseline 
that includes her net worth, current 
expenses, and sources of income. This 
will show her where she is right now 
and what steps she needs to take next, 
as well as identify gaps in her strategy.

These ideas may be commonplace 
to you, but they may be eye-opening to 

your daughter and help her feel more 
in control. SchwabMoneyWise.com  
contains great information for begin-
ners of all ages. If you’re comfortable, 
you could even share your own 
retirement strategy—or take it a step 
further and encourage her to talk to 
an advisor. Just as it’s never too early to 
start saving, it’s never too early to start 
planning. A financial planner can help 
her strategize the best way to reach her 
aspirations—not just for retirement but 
for other goals, as well. 

To me, saving can be liberating 
when it’s on your terms. Your good 
counsel—and a personalized financial 
plan—can help free her from other 
people’s financial expectations and 
set her on a positive course toward the 
retirement that’s right for her. n
Carrie Schwab-Pomerantz  
(@CarrieSchwab), CFP®, is president of 
Charles Schwab Foundation and managing 
director of Schwab Community Services at 
Charles Schwab & Co., Inc.

See page 42 for important information. ◆ The information provided here is for general informational 
purposes only and should not be considered an individualized recommendation or personalized 
investment advice. The investment strategies mentioned here may not be suitable for everyone.  
Each investor needs to review an investment strategy for his or her own particular situation before 
making any investment decision. ◆ Examples provided are for illustrative purposes only and not 
intended to be reflective of results you can expect to achieve. ◆ Investing involves risk, including loss 
of principal. (0821-1C2B)

 Total contributions    Total earnings

Source: Schwab Center for Financial Research. Examples assume a 6% average annual return. Monthly 
contributions are rounded to the nearest dollar. This chart is hypothetical and for informational 
purposes only.

Time is of the essence
The sooner you start saving, the less you need to sock away each month to 
reach $1 million by age 65.

Age at which individual starts saving

$1,000,000

$500,000

$0

25 30 35 40 45 50

$244,000 

$508 $706 $995 $1,433 $2,138 $3,379

$296,450 $358,200 
$430,000 

$513,000 
$608,250 

$756,000 $703,550 $641,800 
$570,000 

$487,000 
$391,750 

Monthly contribution
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he latest major initiative from the White 
House—a package of social measures known 

as the American Families Plan, comprising expanded 
child care assistance, two years of free community 
college, universal prekindergarten, and more—
includes proposed tax increases on the wealthy to 
help fund the plan.

Will Taxes Rise  
for the Wealthy?

What you should know.
By Mike Townsend and Hayden Adams

T

CONTENTS   POTENTIAL TAX LAW CHANGES   |   A DIFFERENT WAY TO DIVERSIFY
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Among other things, the Biden 
administration’s proposal would:

n	Raise the top individual tax rate 
back to 39.6%—after previously 
being reduced to 37% by the 
Tax Cuts and Jobs Act of 2017. 

n	Tax long-term capital gains and div-
idend income at ordinary income 
tax rates for individuals earning 
more than $1 million annually. 

n		End the step-up in cost basis at 
death, which adjusts the cost basis 
of inherited assets to the fair market 
value at the time of inheritance 
when calculating capital gains taxes.

The plan also includes $80 billion 
for the IRS to help improve the 
tax-collecting process. (According to 
the Treasury Department, every dollar 
spent on tax enforcement by the IRS 
generates about $6 in revenue.) Such 
efforts are likely to affect the top 5%  
of taxpayers, including business own-
ers, corporations, and the wealthy.

Of course, the president’s proposal is 
just that—a proposal. It will take an act 
of Congress to turn the White House’s 
proposed American Families Plan 
into legislation—and there’s a good 
chance that what emerges, if anything, 
will look very different from what the 
White House has initially outlined. 
That said, our view is:

n	 The increase in the top individual 
tax rate has the broadest support 
among Democrats—and therefore 
the best chance of being approved.

n	 Changes to the capital gains tax rate 
and basis step-up rule, which are 
not yet universally embraced by all 
Democrats on Capitol Hill, will be 
subject to considerable intraparty 
negotiations.

Mike Townsend is 
managing director 
of legislative and 
regulatory affairs at 
Charles Schwab & 
Co., Inc.

Hayden Adams, CPA, 
CFP®, is director of tax 
and financial planning 
at the Schwab Center 
for Financial Research.

Importantly, we believe it’s unlikely 
that any tax increases passed in 2021 
will be retroactive to the beginning 
of the year—meaning taxpayers will 
likely have time to consider what, if 
any, strategies are appropriate for their 
situation prior to any new rules going 
into effect.

Planning for transactions that could 
result in large capital gains, in partic-
ular, could become more important 
than ever for wealthier households. 
While we generally recommend a 
wait-and-see attitude, here are two 
ways those concerned about possible 
changes could potentially mitigate 
their impact should this become law:

1  Tax-gain harvesting: Investors 
often focus on selling losing invest-
ments and hanging on to winning 
ones. However, from a tax-planning 
perspective, it might be preferable to 
sell a winner now to lock in a lower 
tax rate. Realizing at least a portion of 
your capital gains before any new laws 
go into effect could help you avoid a 
higher tax bill and create an opportu-
nity to rebalance your portfolio back 
to its target allocation.

2  Tax-loss harvesting: Investors can 
realize a loss on one investment to off-
set a gain on another. Should current 
capital gains tax rates rise for individ-
uals earning more than $1 million 
annually, recognized losses could bring 

your net income to just below the  
$1 million mark—so long as you 
don’t run afoul of the IRS’ wash-sale 
rule, which disallows the loss if you 
purchase the same or a “substantially 
identical” security within 30 days 
before or after the sale date.

Because the changes to inherited 
assets seem far less certain, it’s prob-
ably too soon to make any major 
adjustments to your estate plan. Even 
so, if you’re concerned about what 
the potential changes could mean for 
your estate, your financial planner or 
estate-planning attorney can help you 
think through your options.

The bottom line
Taxes affect almost every aspect of 
investing and planning, but they 
shouldn’t take priority over your 
broader goals and risk tolerance. 
Before implementing any tax-plan-
ning strategies, we recommend 
meeting with professionals who can 
help you thoroughly analyze your 
particular situation. n

The increase in the top 
individual tax rate has 
the best chance of being 
approved. Changes to 
the capital gains tax 
rate and basis step-
up rule, on the other 
hand, will be subject to 
considerable intraparty 
negotiations.

See page 42 for important information.	u 
The policy analysis provided by Charles 
Schwab & Co., Inc., does not constitute and 
should not be interpreted as an endorsement 
of any political party.	u This information 
does not constitute and is not intended to be 
a substitute for specific individualized tax, 
legal, or investment planning advice. Where 
specific advice is necessary or appropriate, 
Schwab recommends consultation with a 
qualified tax advisor, CPA, financial planner, 
or investment manager. (0821-1FFJ)

NEXT 
STEPS

In his Washington-focused podcast, host  
Mike Townsend focuses a nonpartisan eye on  
how policy can affect everything from the  
taxes we pay to how our portfolios may perform. 
Listen now at schwab.com/washingtonwise.
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s the U.S. economy recovers from the effects of 
the COVID-19 pandemic, some industries are 

more likely to benefit than others (see “Your Post-
Pandemic Action Plan,” page 24). For investors looking 
to take a more active approach to stock diversifica-
tion—that is, beyond a broad-based index fund—a 
so-called sector rotation strategy is one way to go.

With this approach, you overweight or under-
weight various sectors in your portfolio against 
a benchmark—say, the S&P 500® Index—based 
on their expected performance. (The 11 equity 
sectors are Communication Services, Consumer 
Discretionary, Consumer Staples, Energy, Financials, 
Health Care, Industrials, Information Technology, 
Materials, Real Estate, and Utilities.)

Let’s look at the macroeconomic and sector- 
specific forces that can influence which sectors 
outperform—along with how to implement a sector 
rotation strategy in response.

A

As the  
World Turns
How to take a more active  
approach to stock diversification 
with sector rotation. 
By David Kastner

Financials, Industrials, and Infor-
mation Technology—and that the 
other macroeconomic and sector- 
specific features are making Finan-
cials and Information Technology 
stocks particularly attrac tive. Now  
it’s time to adjust your portfolio’s 
sector allocations accordingly. 

 
n	 To assess your portfolio’s 
 sector allocations relative to the 

S&P 500, log in to schwab.com/
portfoliocheckup and click the 
Sector Diversification tab.

Let’s say you’re underweight in 
Financials and appropriately over-
weight in Information Technology 
relative to the S&P 500. Apart from 
using cash to overweight Financials, 
you can proceed in one of two ways:

1  Sell a proportional amount of 
other holdings to purchase Financials 
stocks—but be sure to account for the 
impact on other sector allocations. 
(Selling shares of an S&P 500 index 
fund, for example, would also reduce 
your Information Technology holdings 
because such stocks make up roughly a 
quarter of the index.)

2  Purchase individual sector funds 
in proportion to the allocations of 
a broad-market benchmark—and 
then buy or sell such funds to, in this 
example, overweight Financials and 
Information Technology.

See page 42 for important information.	u	Investors should consider carefully information 
contained in the prospectus or, if available, the summary prospectus, including investment 
objectives, risks, charges, and expenses. Please read it carefully before investing. u 
The information provided here is for general informational purposes only and should not 
be considered an individualized recommendation or personalized investment advice. The 
investment strategies mentioned here may not be suitable for everyone. Each investor needs 
to review an investment strategy for his or her own particular situation before making any 
investment decision. u Investing involves risk, including loss of principal. (0821-1KP9)

David Kastner, 
CFA®, is director 
and senior 
investment 
strategist at the 
Schwab Center for 
Financial Research.

include Communication Services, 
Consumer Discretionary, Energy, 
Financials, Industrials, Information 
Technology, and Materials.

n	 Defensive sectors tend to outper-
form when the market is falling. 
These include Consumer Staples, 
Health Care, and Utilities.

Furthermore, some sectors—
including Financials, Real Estate, and 
Utilities—are more sensitive to inter-
est rates, while the Energy sector can 
be swayed by the price of oil, irrespec-
tive of the market’s overall trajectory.

4. Sector-specific features
 

It’s important to scrutinize any invest-
ment’s underlying financial strength, 
as well as its performance relative to 
the market. At Schwab, we evaluate 
sectors using the following features:

n	 Fundamentals: A sector’s fundamen-
tals—such as earnings expectations 
and return on equity—can provide 
insight into its relative health.

n	 Valuations: Comparing a sector’s 
current valuation against its histor-
ical average can provide insight into 
its relative worth.

n	 Relative strength: A sector’s recent 
performance can provide insight 
into its price momentum compared 
with the overall market.

n  To view a sector’s specific features,  
 log in to schwab.com/sectors,  
 select a sector, and explore the  
 various tabs.

Implementing sector rotation
 

Once you’ve evaluated secular trends, 
the business and market cycles,  
and the sector-specific features 
currently at play, you can look for 
opportunities and compare your 
allocations to those of a broad-market 
benchmark.

For example, say you’ve determined 
that we’re in the expansion phase of 
the business cycle—which histori-
cally favors Consumer Discretionary, 

1. Secular trends
 

These trends typically take 10 years 
or more to unfold and can have 
wide-ranging implications for the 
economy. Examples include:

n	 Demographic trends that affect the 
economy, such as the long-term 
decline in interest rates and dwin-
dling homeownership.

n	 The effect of new technologies on 
businesses and consumers, such as 
the rise of e-commerce.

n	 Changes in social behaviors that can 
disrupt legacy industries, such as the 
growing interest in green energy.

2. The business cycle
 

Every three to seven years, on average, 
the economy rotates through a four-
stage business cycle:

n	 Recovery, in which the economy 
is rapidly rebounding from a 
recession.

n	 Expansion, in which the economy is 
growing at a moderate rate.

Business cycles and sectors
Each of the four stages of the business cycle tends to favor specific sectors.

n	 Slowdown, in which economic 
growth has peaked and then slows.

n	 Recession, in which economic out-
put is declining.

While no two business cycles are 
precisely alike, certain sectors tend to 
consistently outperform during partic-
ular stages of the cycle (see “Business 
cycles and sectors,” below).

3. Market cycles
 

While the equity market tends to 
rise during the growth stages of the 
business cycle and fall during the 
contractions, shorter-term ups and 
downs in the market cycle can be the 
result of a wide range of inputs, from 
changes in Federal Reserve policy and 
geopolitical events to surprising eco-
nomic reports and swings in investor 
sentiment. When assessing the impact 
of the overall market’s direction on 
certain sectors, it helps to group them 
into two categories:

n	 Cyclical sectors tend to outperform 
when the market is rising. These 

Cycle 
characteristics 

n Schwab Sector Views can help 
you determine which sectors may 
outperform and under perform 
in the coming months. View the 
current analysis at schwab.com/
sectorviews.

RECOVERY EXPANSION SLOWDOWN RECESSION

• ECONOMY TROUGHS, THEN 
ACCELERATES

• CREDIT CONDITIONS TROUGH

• FED KEEPS SHORT-TERM RATES 
LOW

• LONG-TERM RATES RISE

• STOCKS ADVANCE SHARPLY

• ECONOMY EXPANDS  
AT MODERATE PACE

• CREDIT CONDITIONS EASE

• FED POLICY IS NEUTRAL

• LONG-TERM RATES RISE

• STOCK GAINS ARE SOLID

• ECONOMY PEAKS, THEN SLOWS

• CREDIT CONDITIONS TIGHTEN

• FED BECOMES RESTRICTIVE

• INFLATIONARY PRESSURES 
GROW

• STOCKS PEAK, THEN FALL

• ECONOMY CONTRACTS

• CREDIT CONDITIONS TIGHTEN

• FED CUTS SHORT-TERM RATES

• LONG-TERM RATES DECLINE,  
THEN TROUGH

• STOCKS FALL, THEN TROUGH

CONSUMER DISCRETIONARY

FINANCIALS

INFORMATION TECHNOLOGY

INDUSTRIALS

MATERIALS

CONSUMER DISCRETIONARY

FINANCIALS

INFORMATION TECHNOLOGY

INDUSTRIALS

CONSUMER STAPLES

ENERGY

HEALTH CARE

MATERIALS

CONSUMER STAPLES

HEALTH CARE

UTILITIES

Source: Charles Schwab. For illustrative purposes only.  *There are no stages in the business cycle during which Real Estate or Communication Services tend to outperform.

Sectors  
that tend to 

outperform*

Evaluating the  
Financials sector

Earlier this summer we downgraded 
our rating on the Financials sector to 
“marketperform” from the previous 
“outperform” rating that had been in 
place since June 2020. The sector 
still has many favorable attributes, 
but several red flags have emerged:

 
n	 The trend toward fintech could 

create long-term challenges for 
more-traditional financial firms, 
and tougher regulations could 
affect the sector at large.

n	 Macroeconomic conditions 
remain favorable, but that’s 
largely been priced in.

n	 The sector has strongly 
outperformed the market over the 
past year and now appears to be 
overbought.

n	 Valuations remain attractive 
relative to other sectors, but 
forward earnings expectations 
have flattened out.

Whichever method you choose, 
consider transaction costs and taxes, 
as well as fees if you’re using index 
funds to implement your strategy. 
Additionally, make sure that upping 
your exposure to more-volatile sectors, 
such as Energy and Financials, doesn’t 
increase your risk beyond what you 
can comfortably tolerate. n
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FIND A
SUSTAINABLE
STRATEGY
FOR THE
LONG RUN.

iShares ETFs can help provide investors
a strong foundation for the long-term.

Get a new perspective on your portfolio.

Invest in something bigger.

Visit www.iShares.com to view a prospectus, which includes investment objectives risks, fees,
expenses and other information that you should read and consider carefully before investing.
Risks include principal loss.
A fund’s environmental, social and governance (“ESG”) investment strategy limits the types and number of investment opportunities available
to the fund and, as a result, the fund may underperform other funds that do not have an ESG focus. In addition, companies selected by the index 
provider may not exhibit positive or favorable ESG characteristics. Black Rock Investments, LLC, distributor. ©2021 BlackRock, Inc. All rights reserved. 
iSHARES and BLACKROCK are trademarks of BlackRock, Inc., or its subsidiaries in the United States and elsewhere. ICRMH0721U/S-1711993
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Dynamic Duo
How fundamental and 
technical approaches can 
add up to more than the  
sum of their parts.
By Kevin Horner

hen it comes to choosing 
between fundamental and 

technical analysis, many traders 
tend to go with the style that plays 
to their strengths. While fundamen-
tals-focused traders relish poring 
over balance sheets and income 
statements, technical analysts may 
be particularly attuned to the buy/
sell signals they spot on stock charts.

Of course, sticking to one style 
can involve trade-offs. Traders who 
look only at fundamentals could 

W
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 miss out on metrics that could help 
time their trades, while technical 
traders could be overlooking warning 
signals about a company’s financial 
health.

But why not combine them? The 
key is learning when to deploy a par-
ticular method to make the most of its 
strengths: fundamentals for deciding 
what to trade and technicals for de-
ciding when to trade it.

What to trade
 

Determining which stocks are worth 
trading can be challenging. A trader 
looking for appealing opportuni-
ties on, say, the tech-focused Nasdaq 
Composite Index would need to sort 
through some 2,500 stocks. Even nar-
rowing the list to health care stocks 
would leave hundreds of candidates 
to consider.

Confronted with so many choices, 
it can be tempting to zero in on the 
hottest performer, perhaps one that 
beat its expectations or is riding a 
crest of positive news. The problem, 
of course, is that whatever factor has 
driven the stock’s outperformance 
has probably already been priced in.

A more cool-headed approach 
would be to identify companies that 
stand out because of their underlying 
financial health using fundamental 
indicators. Many trading platforms 
offer fundamental screening tools you 
can use to isolate the top performers 
in a certain sector based on earnings 
per share (EPS) and revenue growth.

For example, you could use the 
stock screener tool (schwab.com/
stockscreener) to apply the following 
criteria to health care stocks:

n	 3-year EPS growth: 25% or  
 higher

n	 3-year revenue growth: 25% or  
 higher

If that doesn’t sufficiently narrow 
the list, you can always apply add-
itional filters. For example, you could 
search for stocks with a Schwab  
Equity Rating of “A”—meaning those 
Schwab’s analysts think have a good 

chance of outperforming the mar-
ket—and a share price of $20 or 
higher to filter out less-established or 
less-stable companies.

Following those steps should help 
narrow your search to just a handful 
of stocks to consider.

When to trade it

Once you’ve assembled a manage able 
list of potential trading oppor tunities, 
it’s time to ask whether now is the  
best time to execute a trade.

There are many different techni-
cal indicators, but one of the most 
straightforward is a stock’s moving 
average, or its average price over a 
set number of days. When a stock 
breaks above its moving average, it 
may signal the start of an uptrend, 
whereas when a stock breaks below 
its moving average, it could indicate 
the start of a downtrend (see “A tale 
of two aver ages,” right). Whether you 
use a five-day moving average, a 200-
day moving average, or somewhere in 
between depends on whether you’re 
looking to capitalize on short- or 
long-term trends.

You could also look to trading vol-
ume as another indicator of support 
or resistance. When a stock price 
breaks above its moving average and 
its trading volume is increasing, that’s 
a further signal of traders’ commit-
ment to the current direction. Con-
versely, moves higher without a cor-
responding increase in volume may 
peter out more quickly for lack of 
investor enthusiasm.

The power of two
 

Fundamental analysis is a great way 
to narrow down the universe of stocks 
to those with strong financials—but 
only technical analysis can tell you 
whether they’re in a solid uptrend.

Certainly, combining fundamen-
tal and technical research won’t 
take all the risk out of investing—no  
approach can guarantee that—but it 
can help you steer clear of relatively 
weak candidates or avoid entering 
positions at an inopportune time. n

See page 42 for important information.	u The information provided here is for general informational 
purposes only and should not be considered an individualized recommendation or personalized 
investment advice. The investment strategies mentioned here may not be suitable for everyone. Each 
investor needs to review an investment strategy for his or her own particular situation before making 
any investment decision.	u Investing involves risk, including loss of principal. u Schwab Equity 
Ratings and the general buy/hold/sell guidance are not personal recommendations for any particular 
investor or client and do not take into account the financial, investment, or other objectives or needs 
of, and may not be suitable for, any particular investor or client. Investors and clients should consider 
Schwab Equity Ratings as only a single factor in making their investment decision while taking into 
account the current market environment. (0821-1G95)

WATCH
Schwab’s Trading Up-Close video series 
breaks down popular trading strategies 

at schwab.com/trading-up-close.

Kevin Horner is a 
senior manager of  
trading services 
education at Charles 
Schwab & Co., Inc.

Examples provided are for illustrative purposes only and not intended to reflect the results you can expect 
to achieve. Past performance is no guarantee of future results.

After trading above its 
200-day moving average 
(orange line) for much of 
2020, Company A’s stock 
price pulled back in mid-
January 2021, signaling the 
start of a falling trend. In 
such cases, traders might 
wait for the price to break 
back above its 200-day 
moving average before 
buying.

Company B’s 200-day 
moving average, on the 
other hand, remained in 
a solid uptrend starting 
in June 2020, making 
it a far more attractive 
selection. Even so, traders 
might consider selling all 
or part of their positions if 
and when the stock price 
breaks back below its 200-
day moving average.
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B
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Your  
Post-Pandemic  

How to navigate the potential pitfalls and opportunities  
after one of the biggest global market disrupters of modern times.

 Action 
Plan
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their valuations, while international 
companies look less expensive by 
comparison,” says Jeffrey Kleintop, 
chief global investment strategist at 
Charles Schwab.

Action 1: Right-size your exposure. If 
the rapid appreciation of U.S. stocks 
has left your global allocation under 
your target, consider making small 
shifts—selling U.S. positions and buy-
ing international—as part of your regu-
lar rebalancing routine. “International 
stocks are more attractively priced 
relative to their U.S. counterparts and 
may produce better annualized returns 
in the current cycle,” Jeffrey says.

n  Is your current international alloca- 
 tion in line with your target? Log in  
 to schwab.com/portfoliocheckup  
 to find out.

Action 2: Go big. Supply-chain disrup-
tions may have primed large-cap inter-
national stocks for some of the biggest 
gains. “The original thinking was that 
larger companies would be hurt more 
by the pandemic since they’re in more 
countries, but in fact it became more of 
a negative for smaller-cap companies 
that rely on a limited number of sup-
pliers,” Jeffrey says.

As a result, companies have pursued 
supply chains in multiple regions to 
reach customers in local markets and 
work around future disruptions,” 
Jeffrey says. “Those moves aren’t cheap, 
giving bigger companies with deep 
pockets an advantage.”

n  To research international large-cap 
stock funds for your portfolio, log 
in to schwab.com/ETFscreener or 
schwab.com/fundscreener; select 
Fund Category under Basic Criteria; 
then International Equity; then Foreign 
Large Blend, Foreign Large Growth, 
and/or Foreign Large Value.

Action 3: Consider China. China may 
have been the epicenter of the global 
pandemic, but its economy has quickly 
snapped back. Indeed, China was the 
only economy to grow in 2020, and 
it did so without cutting rates to zero 

or engaging in the same level of fiscal 
stimulus as many developed econo-
mies. “As the global recovery picks up 
steam this year, companies in China—
and those in the rest of emerging Asia 
that do business with China—are 
likely to benefit,” Jeffrey says. “Better 
still, China has been able to support a 
return to growth without sowing the 
seeds of future financial risks.”

n  To research China-focused stock  
 funds for your portfolio, log in  
 to schwab.com/ETFscreener or  
 schwab.com/fundscreener, select  
 Fund Category under Basic Criteria,  
 then International Equity, then  
 China Region.

BONDS
 

One of the big stories of 2021 has been 
the rise of long-term interest rates 
in response to the rapid rebound in 
growth, and the Federal Reserve’s 
decision to back away from its 2% 
inflation target in favor of a more- 
relaxed response to an uptick in 
inflation. But not all bonds have been 
affected equally, and federal relief is 
providing an important backstop 
against potential corporate defaults.

Action 1: Consider a ladder. Short-
term interest rates will rise eventu-
ally—but when and by how much 
is anyone’s guess. That’s why Kathy 
Jones, chief fixed income strategist 
at the Schwab Center for Financial 
Research, suggests bond investors 
adopt a laddered approach, or a port-
folio of bonds with staggered maturity 
dates. “As each bond matures, you can 
potentially reinvest the proceeds into 
one with a higher yield, increasing 
your average yield over time,” she 
says. “That way, your portfolio isn’t as 
susceptible to rising rates, yet you still 
have the opportunity to capture more 
income as you roll over each bond.”

Action 2: Think aggressively. Those 
seeking greater income and who are 
comfortable with the risk also may 
want to lean into those areas of the 

market that are a bit more uncertain but which pay 
higher rates. “The credit market is relatively strong 
right now, meaning riskier investments—such as 
high-yield-corporate and emerging-market bonds, 
which tend to do particularly well during periods 
of global growth—may be less likely to default,”  
Kathy says.

Action 3: Consider munis. The $1.9 trillion American 
Rescue Plan Act of 2021 allocated $350 billion to state 
and local governments to help plug budget holes 
caused by the pandemic. “Before that assistance, some 
governments were going to have to do some pretty 
heavy restructuring to meet their obligations,” Kathy 
says. “The funds they’re getting now have dramati-
cally improved their credit outlook.” Munis can offer 
yields in line with the highest-rated corporate bonds 
but often with significantly less credit risk. 

n  For help researching and selecting bonds for your  
 portfolio, call a Schwab fixed income specialist at  
 877-906-4670.

As with any remedy for what ails you, it’s import-
ant not to go too far. But a little care and attention can 
help get your portfolio back on track and in position 
to potentially weather whatever impacts ultimately 
result from the COVID-19 pandemic. n

See page 42 for important information. u Investors should 
consider carefully information contained in the prospectus or, 
if available, the summary prospectus, including investment 
objectives, risks, charges, and expenses. Please read it 
carefully before investing. u The information provided here 
is for general informational purposes only and should not be 
considered an individualized recommendation or personalized 
investment advice. The investment strategies mentioned here 
may not be suitable for everyone. Each investor needs to review 
an investment strategy for his or her own particular situation 
before making any investment decision. u Diversification, asset 
allocation, and rebalancing strategies do not ensure a profit and 
do not protect against losses in declining markets. Rebalancing 
may cause investors to incur transaction costs and, when a 
nonretirement account is rebalanced, taxable events may be 
created that may affect your tax liability. u Risks of the REITs 
are similar to those associated with direct ownership of real 
estate, such as changes in real estate values and property taxes, 
interest rates, cash flow of underlying real estate assets, supply 
and demand, and the management skill and credit worthiness of 
the issuer. u International investments involve additional risks, 
which include differences in financial accounting standards, 
currency fluctuations, geopolitical risk, foreign taxes and 
regulations, and the potential for illiquid markets. Investing in 
emerging markets may accentuate these risks. u Fixed income 
securities are subject to increased loss of principal during 
periods of rising interest rates. Fixed income investments are 
subject to various other risks including changes in credit quality, 
market valuations, liquidity, prepayments, early redemption, 
corporate events, tax ramifications, and other factors. Lower-
rated securities are subject to greater credit risk, default risk, 
and liquidity risk. u A bond ladder, depending on the types and 
amount of securities within the ladder, may not ensure adequate 
diversification of your investment portfolio. This potential lack of 
diversification may result in heightened volatility of the value of 
your portfolio. You must perform your own evaluation of whether 
a bond ladder and the securities held within it are consistent 
with your investment objective, risk tolerance, and financial 
circumstances. (0821-1TE9)

hen crises happen, we 
often look to history to guide us. But there’s no real 
analog for the COVID-19 pandemic, which brought 
global economies to a virtual standstill and prompted 
unprecedented sums of government support.

“You can look back to the Spanish flu, or the invest-
ment booms after World Wars I and II, but all those 
comparisons fall short because of the uniqueness 
of this crisis,” says Liz Ann Sonders, Schwab’s chief 
investment strategist.

Here’s what Liz Ann and three other Schwab 
experts had to say about how investors can help 
mitigate the effects of the pandemic on their portfo-
lios—and potentially seize the opportunities afforded 
by the recovery.

U.S. STOCKS
 

We’ve never seen the stock market fall and recover 
as steeply and quickly as it did in the spring of 2020. 
With stocks pushing fresh records for much of this 
year, how should investors position themselves for 
what comes next? “We’re entering an environment 
in which we could see one of two extreme outcomes,” 
Liz Ann says. “One could be a return to the Roaring 
’20s—and a new era of prosperity—while the other 
could be a short-term pop that fizzles and we get 
inflation but little or no growth. As contradictory as it 
may sound, investors can prepare for both scenarios.”

Action 1: Consider rebalancing more frequently. If you 
normally rebalance your holdings once a year, think 
about doing it once a quarter, which may help you 
stay in line with market trends by adding low and 
trimming high. That said, rebalancing can trigger 
capital gains and losses, so be aware of the tax impli-
cations of any sales or purchases.

Actively managed funds—in combination with 
lower-cost index funds—can help offload some of this 
work onto the professionals who get paid to identify 
inflection points and mitigate taxes. Of course, active 
management comes at a price, so it’s important to 
keep a close eye on fees.

n  Research and compare funds for your portfolio  
 at schwab.com/research-tools.

Action 2: Focus on value. “With valuations at or near 
historic highs, there’s a renewed focus on value 

factors,” Liz Ann notes. Regardless of 
market conditions, Liz Ann says inves-
tors would be wise to look beyond 
labels and evaluate companies’ under-
lying fundamentals.

“Just because a stock is in a value 
index doesn’t mean it represents a 
good value,” she says. “Conversely, even 
some growth-oriented technology 
stocks may be attractive at their current 
prices.” Liz Ann recommends screen-
ing for value by price-to-earnings, 
price-to-sales, and/or price-to-book 
ratios, as well as looking for stocks with 
characteristics such as steady dividend 
growth and low debt-to-equity ratios.

n  Screen for stocks using a  
 variety of fundamental and  
 value parameters at  
 schwab.com/stockscreener.

Action 3: Diversify. Investors might 
want to consider adding tactical expo-
sure to sectors that may be particularly 
well positioned to profit from the 
post-COVID environment, says David 
Kastner, senior investment strategist 
at the Schwab Center for Financial 
Research. Among them:

n The building products, construction 
machinery, and construction materi-
als subsectors have already advanced 
thanks to the housing boom—and 
would likely stand to benefit further 
from additional government infra-
structure spending. “Utilities that have 
made a big push into green energy 
also could see a boost from new forms 
of support for addressing climate 
change; however, it’s a defensive sector 
that tends to underperform when the 
markets rise,” David says.

n Energy stocks are benefiting from 
the continued expansion of global 
growth. “Oil prices are up, and energy 
companies are being more disciplined 
when it comes to their expenses and 
investments—resulting in more attrac-
tive valuations,” David says, “but keep 
an eye on oversupply risks to oil prices.”

n REITs are catching investors’ atten-
tion for several reasons:

➛ Relaxed COVID-related restrictions 
and money in consumers’ pockets 
may be reducing investors’ pessi-
mistic views on brick-and-mortar 
retail REITs—even as the strong 
e-commerce trend continues to be  
a tailwind to warehouse and indus-
trial REITs.

➛ Falling unemployment and higher 
housing prices may filter through 
to higher multifamily occupancy 
rates and rents—a positive for 
residential REITs.

➛ More workers than expected may 
be headed back to the office, open-
ing the potential for office REITs to 
make up lost ground—though hotel 
REITs may not see business travel 
fully recover for quite some time.

n Health care stocks are often profit 
generators and are likely to do well 
as the population continues to age. 
“Current valuations are still relatively 
low, and balance sheets are pretty 
solid, with plenty of cash for dividends 
and value-adding deals,” David says.

n Wireless-service companies, which 
reside in the Communication Services 
sector, also could benefit if government 
expands access to broadband and 
accelerates the rollout of fifth-gener-
ation (5G) cellular technology. “The 
Biden administration’s infrastructure 
plan includes a proposal to expand 
wireless broadband access, which 
should help bolster these companies’ 
growth,” David says.

n  To research stocks by sector, log in  
 to schwab.com/stockscreener,  
 select Basic in the Choose Criteria  
 menu, then Sectors and Industries.

INTERNATIONAL STOCKS
 

The recovery from last year’s global 
recession has kicked off a new eco-
nomic cycle that could see interna-
tional companies outperform their 
domestic counterparts for the first 
time in years. “After a full market cycle 
of outperformance, U.S. stock valua-
tions may be overstretched relative to 
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The  
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of  
Cybersecurity 

Ten tips for staying ahead  
of increasingly sophisticated scams.
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5. Fortify your home   
 network

 
Don’t overlook the internet connec-
tion that powers your home. Newer 
routers—devices that stream data 
from your internet provider to your 
various devices—tend to have stronger 
encryption settings and offer auto-
matic updates, which manufacturers 
may discontinue for older models. 
Your router, too, should be secured 
with a strong password—as should 
internet-enabled doorbells, speakers, 
thermostats, and other smart devices, 
whose default passwords are often as 
simple as “password.”

 
6. Protect yourself in public

 
Cyber criminals can easily set up a 
decoy Wi-Fi network containing the 
name of the airport, hotel, or restau-
rant from which you’re trying to 
connect. “Instead, tether your laptop 
or tablet to a ‘personal hotspot’—a 
feature of many smartphones,” 
Victoria says. “That’s one sure way to 
avoid falling victim to fraudsters when 
accessing the internet in public.” In a 
pinch, you can safely use public Wi-Fi 
for innocuous tasks like checking 
sports scores—but avoid logging in to 
financial, shopping, and other sensi-
tive accounts.

 
7. Talk with your children …

 
While most children grow up with the 
internet, they may not be aware of its 
potential pitfalls or their own vulner-
abilities to them. Start early—and be 
frank about the risks involved and your 
own experiences online.

“I have two teenagers and I’m con-
stantly preaching the gospel of online 
safety,” Peter says—including not 
giving anyone your name, the name of 
your school, or your home address, and 
never agreeing to meet anyone in per-
son who you’ve only ever met online. 
“They’re as susceptible as anyone else, 
if not more so,” Peter says.

8. … and elderly  
 relatives, too

 
Cognitive decline and social isolation, 
in particular, can leave the elderly 
susceptible to scams. “Many people 
were more isolated during the pan-
demic than ever before,” Joel says. “As 
a result, they were that much more 
vulnerable to scammers trying to 
form an emotional attachment over 
the phone or online.”

Joel recommends framing conversations about 
cyber fraud in ways that don’t question a loved one’s 
judgment. “Talk about the steps you take, not the steps 
they should take,” he says. Above all, offer a helping 
hand. “Everyone needs a family member, a friend, 
or even a trusted financial advisor they can call with 
questions,” he says.

What’s more, most financial institutions encourage 
all clients to establish a “trusted contact”—someone 
with whom your financial institution can discuss 
any signs of financial exploitation. “Even if you have 
a spouse listed on the account, a trusted contact can 
provide an additional person to contact in case of 
suspicious activity,” Joel says.

n Add or change a trusted contact for your Schwab  
 accounts at schwab.com/trustedcontact.

 
9. Stay informed

 
Sign up for the latest consumer-fraud alerts from 
the Federal Trade Commission at consumer.ftc.gov/ 
features/scam-alerts. “It’s also a good idea to check 
your credit report for suspicious activity at least 
annually,” Peter says. You are entitled to a free annual 
credit report from each of the three credit reporting 
agencies—Equifax, Experian, and TransUnion—
with whom you can dispute any errors or  
unauthorized activity.

You might also consider instituting a “credit freeze” 
for you and your family members with each of the 
three agencies, which can prevent new accounts that 
require a credit check from being opened in your 
name without your express permission (learn more 
at consumer.ftc.gov/articles/0497-credit-freeze-faqs).

 
10. Follow your instincts

 
“If an offer seems too good to be true, it probably is,” 
Peter says. And no reputable company will reach out 
electronically to request sensitive personal informa-
tion, so that’s another red flag.

“To my mind, you have to do all you can to prevent 
fraud—but you also have to be ready to mitigate the 
consequences,” Joel adds (see “Fighting back,” left). 
“The key is to remain vigilant so all this wonderful 
new access and technology isn’t used against you.” n

See page 42 for important information. (0821-13SF)

“The pandemic has given bad actors a lot of 
new opportunities,” says Peter Campbell, a man-
aging director in Schwab’s Financial Crimes Risk 
Management division. “More of our lives are being 
conducted online than ever before, without our 
having thought through the security implications of 
that change.”

While the best practices for keeping your accounts 
safe are ever evolving, they boil down to common 
sense and a healthy dose of suspicion when living and 
working online. With that in mind, here are 10 tips for 
keeping cyber criminals at bay.

 
1. Think before you click

 
More than 3 billion emails pretending to be from 
individuals or entities that recipients know and trust 
are sent every day, according to the cybersecurity 
firm Valimail. One wrong click could drain a finan-
cial account, expose you to identify theft, or install 
malware on your device.

“These so-called phishing scams successfully trick 
too many people into revealing highly sensitive 
information, including credit card information 
and passwords,” says Joel Sauer, director of senior 
and vulnerable investor investigations in Schwab’s 
Financial Crimes Risk Management division. “If you 
get an email you’re not expecting, don’t click on any 
links or accept any offers.”

Rather, confirm the legitimacy of the source, says 
Victoria Thomas, senior manager of cybersecurity 
awareness and IT risk culture at Schwab:

n	 Double-check the email address, which can differ by 
just a single character from an account you know.

n	Hover your cursor over any links—without click-
ing—which will reveal the underlying URL (that 

may or may not jibe with the one 
it’s purporting to be).

n	Activate your email program’s spam 
filters, which have become adept 
at separating out suspicious and 
unsolicited emails.

n	 “Above all, call the company back at 
a known or publicly listed number 
rather than risk responding directly 
to a fraudster,” Joel says.

Beyond email, be aware of other 
forms of attack—including fraudulent 
SMS texts (a.k.a. “smishing”), voice 
calls (“vishing”), and “spear phishing,” 
or the practice of mining social media 
posts for personal information to 
create more targeted and potentially 
convincing emails.

n  If you suspect an email that appears  
 to be from Schwab is a phishing  
 email, forward it to  
 phishing@schwab.com.

 
2. Step up your security

 
Financial firms, in particular, have 
implemented security features aimed 
at preventing cybercrime. Chief 
among them:

n	Security alerts via email or text that 
can notify you of everything from 
individual transactions to changes 
to your password and other vital 
information.

n	Two-factor authentication, which 
typically involves sending a ran-
domly generated number to your 
phone or email, which you must 
enter before you can access the 
account. “That extra step alone 
can be critical to preventing unau-
thorized access to your accounts,” 
Peter says.

n  Sign up for security alerts and  
  two-factor authentication for your  
  Schwab accounts at schwab.com/ 
  securitycenter.

n	Voice identification, which allows 
you to access your account securely 
by speaking a simple phrase—such 
as, “At Schwab my voice is my 
password.”

n  Enroll in Schwab’s voice ID service  
 by calling 800-435-4000.

 
3. Be password smart

 
“The first rule of passwords is: Never 
share passwords,” says Joel. And 
while most people know not to use 
simple passwords like “1234” or their 
birthday, consider creating strong, 
hard-to-guess passwords that don’t 
use personal information. Password 
managers can create, store, and even 
autofill unique passwords for as many 
sites as you choose. Whether you opt 
for a password manager or not, be 
sure to password-protect your laptop, 
phone, and tablet, as well. “These days, 
there is no greater repository of per-
sonal information than our devices,” 
Joel says.

 
4. Keep your devices  
 up to date

 
Most desktop and mobile operat-
ing systems—as well as individual 
applications—offer periodic updates, 
which frequently include security 
patches as new vulnerabilities are 
discovered.

“You can typically sign up to install 
these updates automatically through 
the application’s or operating system’s 
settings,” Victoria says. Failing to do 
so can be costly—as up to 143 million 
customers of one credit reporting 
agency learned the hard way in 2017 
when their Social Security numbers, 
birthdates, and home addresses were 
exposed though a security hole for 
which a software patch had been 
issued months earlier.

And finally, when it comes time to 
discard old gear, don’t forget to restore 
the device to factory settings in order 
to securely remove all personal data.

Cyber fraud may be as old  

as the internet itself, but it’s 

also a growth industry. In 2020, 

the FBI recorded 792,000 

cybercrime complaints in the 

U.S. alone—a 69% increase 

over 2019. Losses from those 

frauds totaled $4.2 billion.

n	“Lock down the threat by reporting 
suspicious activity to all your 
financial institutions,” Victoria 
says—including banks, 
brokerages, credit card 
companies, and the Social Security 
Administration if you suspect your 
Social Security number has been 
compromised.

n	To report suspicious activity in  
  your Schwab account, call  
  800-435-4000.

n	Change the password on all 
compromised accounts—and any 
accounts that share those 
passwords.

n	Report the crime to your local 
police, whose report may be 
helpful in recouping any losses,  
as well as to the FBI’s Internet 
Crime Complaint Center  
(ic3.gov/Home/FileComplaint).

n	Request fraud alerts—as well as a 
credit freeze to prevent further 
fraud—from all three credit 
reporting agencies.

n	Remain vigilant by reviewing 
account statements, scanning your 
devices for malware, and 
monitoring your credit reports, 
possibly with the help of a 
credit-monitoring service, which 
can help detect instances of 
identity theft.

Fighting back
What to do if you’re a victim of 
cybercrime.
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If you’d like to discuss cryptocurrencies in 
your portfolio, contact your Schwab financial 

consultant or call us at 800-435-4000.

LET’S 
TALK

C ryptocurrencies have been getting 
a lot of attention lately. One could 

get whiplash from the tales of overnight  
millionaires who lost fortunes as quickly as 
they gained them. And no wonder: A single 
bitcoin ranged in price from $1,000 in early 
2017 to more than $63,000 in April 2021—
before plunging to $34,000 in late May.

While Bitcoin is perhaps the best-
known cryptocurrency, it has competition 
in Dogecoin, Ethereum, XRP, and many 
others (see “Crypto king,” far right). 
Understandably, investors have questions 
about this emerging asset class. Here are 
answers to five of the most common.

How do cryptocurrencies 
work?

Cryptocurrencies let users store money and 
make and receive secure payments outside 
the traditional financial system while 
remaining anonymous. Cryptocurrencies 
run on a decentralized public ledger called a 
blockchain—a database of every transaction 
maintained by all of that currency’s users.

• Lack of recoverability: With conven-
tional financial accounts, there’s nor-
mally a recovery process if you forget 
or misplace your login credentials. If 
you lose your cryptocurrency “key,” 
however, you cannot retrieve your cryp-
tocurrency. Similarly, if you lose access to 
the place where you store your key, you 
will effectively lose possession of your 
cryptocurrency.

Should I invest in 
cryptocurrencies?

Whether cryptocurrencies are right for you 
depends on your goals and risk tolerance. 
While some traders have made money on 
the dramatic swings in the price of Bitcoin 
or other cryptocurrencies, others have 
found out the hard way that what goes 
up can most definitely come down. Thus, 
investors in this speculative asset should 
never venture more than they can afford  
to lose. n

The emerging asset class is edging toward the mainstream,           but is it right for you?

See page 42 for important information. u Digital currencies, such as Bitcoin, are highly volatile and not backed 
by any central bank or government. Digital currencies lack many of the regulations and consumer protections 
that legal-tender currencies and regulated securities have. Due to the high level of risk, investors should view 
Bitcoin as a purely speculative instrument. u Futures trading involves a high level of risk and is not suitable for 
all investors. u Currencies are speculative, very volatile, and not suitable for all investors. u Past performance 
is no guarantee of future results and the opinions presented cannot be viewed as an indicator of future 
performance. u Investing involves risk, including risk of loss. u Virtual Currency Derivatives trading involves 
unique and potentially significant risks. Please read NFA Investor Advisory – Futures on Virtual Currencies 
Including Bitcoin (nfa.futures.org/investors/investor-advisory.html) and CFTC Customer Advisory: Understand 
the Risk of Virtual Currency Trading (cftc.gov/learnandprotect/advisoriesandarticles/understand_risks_of_
virtual_currency.html). u All corporate names and market data shown above are for illustrative purposes only 
and are not a recommendation, offer to sell, or a solicitation of an offer to buy any security. (0821-1MY9)

■  “Over-the-counter” cryptocurrency 
trusts—such as Grayscale® Bitcoin 
Trusts (GBTC and BCHG) and 
Grayscale Ethereum Trusts (ETHE 
and ETCG)— allow investors to trade 
shares in trusts holding large pools  
of a cryptocurrency, although these 
can involve high volatility, hefty fees, 
and other risks.

�■  Research and compare  
cryptocurrency trusts at  
schwab.com/comparestocks.

■  Clients with a futures account can also 
trade Bitcoin futures (BTC). 

�■  To learn more about Bitcoin  
futures trading at Schwab, log in  
to schwab.com/futures.

How are cryptocurrencies 
managed?

Unlike so-called fiat currencies such as the 
U.S. dollar and the euro, which are managed 
and backed by central banks, cryptocurren-
cies are decentralized, meaning no single 
entity has control over how they’re gov-
erned. Instead, they’re driven by consensus 
and the peculiarities of the cryptocurrency 
itself. For example, bitcoins are “mined” 
using high-powered computers that solve 
exceedingly complex math problems. 
However, by design only 21 million bitcoins 
can ever be mined, making them a finite 
resource more akin to certain commodities 
than a printed currency.

Are cryptocurrencies a 
legitimate asset class?

Bitcoin and other cryptocurrencies are 
highly speculative investments, since 
supply and demand drive their volatil-
ity—not intrinsic value. That said, the 
cryptocurrency market has matured from 

its experimental phase into a unique and 
sizable asset class with a global market cap-
italization of some $1.5 trillion1 (see “Crypto 
roller coaster,” below). As a result, several 
established corporations and institutional 
investors have begun investing in Bitcoin.

What are the risks and 
drawbacks?

As you might expect with a highly specu-
lative investment, cryptocurrencies carry 
notable risks, including:

• Volatility: Cryptocurrency prices his-
torically have been highly volatile, and 
fluctuations could result in significant 
financial losses.

• Fraud: According to the Federal Trade 
Commission, “Many people have 
reported being lured to websites that 
look like opportunities for investing in or 
mining cryptocurrencies, but are bogus.” 
And while login credentials are typically 
required to access a cryptocurrency 
exchange, these can be stolen or lost.

Total market capitalization dominance

Are Cryptocurrencies for Real?
Cryptocurrencies  
at Schwab
There are several ways to  
access cryptocurrency markets  
through Schwab:

Source: CoinMarketCap.com, as of 06/24/2021.

Source: TradingView.com, as of 06/07/2021.

Global cryptocurrencies by total market capitalization (in trillions)

  Bitcoin: 46.8%

  Ethereum: 16.6%

  Tether: 4.5%

  Binance Coin: 3.4%
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$1.5

$1.0

$0.5
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1TradingView.com, as of 06/07/2021.

Crypto king
Bitcoin’s market capitalization equals 
that of nearly all other top 
cryptocurrencies combined.

  Cardano: 3.1%

  Dogecoin: 2.5%

  XRP: 2.2%

  Other: 20.8%

Crypto roller coaster
The crypto market climbed from $370 billion in August 2020 to $2.2 trillion in April 2021—before losing $700 billion in value by June.
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No Wedding? No Problem

How unmarried 
couples can achieve 

the same legal 
protections as  

those who’ve tied 
the knot.



NO WEDDING? NO PROBLEM
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Your Schwab financial consultant can help  
you think through the details of your estate plan. 
Call today to schedule an appointment.

LET’S 
TALK

“Unmarried couples are little more 
than strangers in the eyes of the law, 
with no legal stake in each other’s 
estates, nor the right to make financial 
or medical decisions on each other’s 
behalf,” says Theresa Le, a senior trust 
services consultant at Charles Schwab 
Trust Company. “Particularly if you’ve 
combined your finances or have kids 
together, it’s urgent you make a plan 
to protect each other and your family.”

Even couples who eventually intend 
to wed should take precautions to 
protect each other in the interim. 
“I’ve met plenty of folks who think it 
makes sense to wait until their union 
is official, but you never know what 
life is going to throw at you,” Theresa 
says. “As soon as you’re committed to 
a future together, it’s probably time to 
commit to a shared estate plan.”

Here’s a look at certain rights and 
protections the law affords married 
couples—and what unmarried part-
ners can do to create similar safeguards.

Medical decisions

→ The marital advantage: The 
Health Insurance Portability and 
Accountability Act (HIPAA) Privacy 
Rule limits a medical professional’s 
ability to share your personal health 
information with others without 
express written consent. However, 
spouses generally are allowed to  
access each other’s records and  
make medical decisions on each 
other’s behalf.

→ The workaround: “Because of 
HIPAA rules, unmarried partners 
need to name each other in a legal 
document called a durable medical 
power of attorney before they can 

make medical decisions on each 
other’s behalf or discuss health care 
options with their respective doctors,” 
says Benjamin Fernandez, a senior 
trust services consultant at Charles 
Schwab Trust Company. “This applies 
no matter how long a couple has 
been together.” Similarly, you’ll need 
a financial power of attorney in place 
if you need to contact your partner’s 
health insurer to inquire about  
cov erage or discuss the status of a claim.

Shared assets

→ The marital advantage: In most 
states, assets acquired during a mar-
riage are considered jointly owned 
only if they are titled in both spouses’ 
names. “However, spouses may still 
have a right to claim part of the dece-
dent’s assets through elective share 
statutes, which give to a surviving 
spouse a fixed fraction of the estate—
typically one-third—regardless of the 
length of the marriage,” says Joseph 
Reyes, a senior financial planner for 
Schwab Intelligent Services. In New 
York, for example, a surviving spouse 
is entitled to the greater of $50,000 or 
one-third of the estate unless they are 
disqualified due to annulment, divorce, 
or other grounds.

For couples who reside in one 
of the nine community property 
states—Arizona, California, Idaho, 
Louisiana, Nevada, New Mexico, 
Texas, Washington, and Wisconsin—
assets acquired during a marriage are 
considered jointly owned, giving the 
surviving spouse a legal claim to the 
property after the other spouse dies, 
even if the assets weren’t titled as joint 
tenants with rights of survivorship.

What’s more, spouses who inherit 
shared real estate from each other 

also benefit from what’s known as a 
step-up in cost basis—meaning the 
asset’s value is reset to the fair market 
value at the time of the first spouse’s 
passing. “That’s a potentially huge 
tax advantage,” Joseph says. “Should 
the surviving spouse eventually sell 
the property, any capital gains due  
would be calculated using the new 
cost basis rather than the original 
purchase price.”

→ The workaround: Benjamin 
recalls an unmarried couple who co- 
managed the large apartment building 
in which they lived during their nearly 
40 years together. “Unfortunately, 
it was never titled as joint tenants 
with rights of survivorship,” he says, 
“so when the partner who owned 
the building passed away it went to  
his estranged son, depriving his sur-
viving partner of both her home and  
her income.”

That said, titling real estate together 
can have unintended tax conse-
quences. “When you add a nonspouse 
partner to the title of an existing asset, 
you’re effectively passing on the orig-
inal cost basis to that person, which 
could result in a large capital gains tax 
bill for the surviving partner should 
they later sell,” Joseph says. One way 
around this is to title a home in one 
partner’s name and then place it in a 
trust that passes the property—with a 
step-up in cost basis—to the surviving 
partner at death.

Social Security

→ The marital advantage: Married 
couples have the right to spousal 
benefits, meaning they’ll receive up to 
half their spouse’s benefit if it’s larger 
than their own. What’s more, a sur-
viving spouse will receive a deceased 
spouse’s benefit in its entirety if it’s 
larger than their own, which they can 
start collecting as early as age 60.

→ The workaround: “The loss of 
a partner’s Social Security benefit 
can be catastrophic to the survivor’s 

finances,” Joseph says. “In such cases, 
unmarried partners may want to pur-
chase life insurance policies and name 
each other as the beneficiaries.”

Retirement assets
 
→ The marital advantage: Retirement 
savings are one of the few assets that 
cannot be jointly owned, giving 
surviving spouses fewer rights if the 
assets are not expressly left to them 
via beneficiary designations. Be that 
as it may, if a married individual fails 
to designate a beneficiary of their 
retirement accounts, the assets will 
generally go to the surviving spouse 
via probate, the legal process used to 
validate a last will and testament and 
settle an estate—or, in the absence of a 
will, by intestate succession, in which 
a court distributes the deceased’s 
property according to the laws of their 
state, which tend to prioritize spouses 
in the hierarchy of potential heirs.

Married couples who live in com-
munity property states have another 
protection: One spouse cannot desig-
nate a nonspouse heir as the primary 
beneficiary of their retirement assets 
without the other spouse’s consent.

→ The workaround: The only way 
to ensure your retirement assets go to 
your partner is to name that person as 
the account’s beneficiary. “Fortunately, 
it’s one of the quickest and easiest 
tasks when it comes to estate plan-
ning,” Theresa says.

n  To update designations for  
your Schwab accounts, log in to  
schwab.com/beneficiaries.

Anything else

→ The marital advantage: Any 
assets that don’t pass directly to a 
surviving spouse via trusts, beneficiary 

designations, or joint tenants with 
rights of survivorship titles are subject 
to probate, with or without a will—
though, again, even in the absence of 
a will, courts tend to prioritize spouses 
in the hierarchy of potential heirs.

→ The workaround: To ensure some 
of or all your remaining assets go to 
your partner, you must stipulate that in 
a last will and testament. “Otherwise, 
the probate court will distribute your 
assets in accordance with your state’s 
intestate succession law,” Benjamin 
says. “In most states, that means your 
parents, siblings, or other next of kin 
will inherit your assets, with no legal 
recourse for your partner.”

It’s also important to think about 
property that can’t be titled, such as 
artwork, jewelry, and items of senti-
mental value. “If you don’t account 
for it in your will, someone other than 
your partner might try to lay claim to 
it,” Joseph says.

Finally, it’s imperative to put your 
final wishes in writing. “Your partner 
may know what you want in terms of, 
say, funeral arrangements, but does 
your family?” Theresa says. Typically, 
such arrangements fall to the surviving 
spouse, but unmarried partners may 
be left out of the process entirely, cre-
ating conflict and confusion at a time 
of profound grief.

“The last thing you want is for the 
person you love to be excluded from 
such important decisions,” Theresa 
says. “And by planning your estates 
together, you can ensure that never 
happens.” n

See page 42 for important information. u This information does not constitute and is not intended to be a substitute for specific individualized tax, legal, or investment 
planning advice. Where specific advice is necessary or appropriate, Schwab recommends consultation with a qualified tax advisor, CPA, financial planner, or investment 
manager. u Charles Schwab & Co., Inc., and Charles Schwab Trust Company are separate but affiliated companies and wholly owned subsidiaries of the Charles Schwab 
Corporation. (0821-1PV5)

While more and more couples are opting to share a 
life together without officially getting hitched (see 
“Consciously uncoupled,” right), the unfortunate 
reality is that unwed partners have few of the rights 
afforded to spouses.

  Ever cohabited       Ever married

Percentage of adults ages 18 to 44 who have …

2002 2013–2017

Source: Juliana Menasce Horowitz, Nikki Graf, and Gretchen Livingston, “Marriage and Cohabitation 
in the U.S.,” pewresearch.org, 11/06/2019.

Consciously uncoupled
It is now more common to have cohabited than to have married—a stark 
reversal from a decade earlier.

54% 59%60% 50%
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With thousands of  
fund choices available, 
building a diversified 
portfolio can be 
challenging. Schwab’s 
Personalized Portfolio 
Builder simplifies  
the selection process by 
helping you find the 
mutual funds or ETFs  
that meet your needs.

How does it work?

The tool helps you create a 
portfolio of funds using 
Schwab’s asset-allocation 
models. These models help 
you determine an appropriate 
allocation across various asset 
classes, based on your 
financial goals, risk tolerance, 
and time horizon.

How do I get started?
Log in to schwab.com/ 
portfoliobuilder to build a  
portfolio in five easy steps:

SPOTLIGHT 
TOOLS

Personalized Portfolio Builder  
on schwab.com

Create a customized portfolio of mutual funds or  

exchange-traded funds (ETFs) in just a few clicks.

See page 42 for 
important information. 
u Investors should 
consider carefully 
information contained 
in the prospectus 
or, if available, the 
summary prospectus, 
including investment 
objectives, risks, 
charges, and 
expenses. You can 
request a prospectus 
by calling Schwab at 
800-435-4000. Please 
read the prospectus 
carefully before 
investing. u When 
using the Personalized 
Portfolio Builder, be 
aware that Schwab 
is not analyzing your 
investment portfolio; 
your individual 
circumstances; 
or considering or 
recommending what 
you should buy, hold, 
or sell in your account. 
u This is an example 
of a screen you might 
see when using the 
Personalized Portfolio 
Builder tool. This is for 
illustrative purposes 
only and does not 
depict actual funds or 
results. (0821-10ZB)

Select your fund preference. 
You can build an all-ETF 
portfolio or all-mutual- 
fund portfolio—and choose 
taxable-bond funds or 
municipal-bond funds.

Choose from a selection 
of funds within each asset 
class and click “Trade” to 
complete your portfolio.

Choose the account in 
which you want to build 
your portfolio.

Specify your initial 
investment. There is no 
minimum, but we suggest 
at least $5,000 to ensure 
proper diversification.

Select your risk tolerance, 
ranging from conservative 
to aggressive.

1
Step

2
Step

3
Step

4
Step

5
Step

GET STARTED NOW
at schwab.com/portfoliobuilder.

QUESTIONS?
Call us at 800-435-4000.



To download the Schwab Mobile app, visit:
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SPOTLIGHT 
SERVICES

Get Updates Quickly and  
Securely With Schwab Assistant
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Getting real-time account and portfolio updates is more convenient than ever with Schwab Assistant.  
It recognizes voice commands so you can conveniently get up-to-the-minute financial information and 
answers to your investing questions 24/7. 

See page 42 for important information. u Requires a wireless signal or mobile connection. 
System availability and response times are subject to market conditions and your mobile 
connection limitations. Functionality may vary by operating system and/or device. 
u Apple, the Apple logo, iPhone, and iPad are trademarks of Apple Inc., registered in the 
U.S. and other countries. Apple Pay, Touch ID, and Apple Watch are trademarks of Apple 
Inc. u Android, Google Play, and Google Pay are trademarks of Google Inc. Use of this 
trademark is subject to Google Permissions and Google Action Terms of Use. (0521-1CZZ)

•  View account 
information and 
portfolio performance

•  Access real-time 
stock market data 

•  Get quotes and 
manage investments

•  Lock your debit card

•  Check your personal 
value

•  Add to your watchlist

•  Find answers to 
common investing 
questions

•  Access support 24/7

Schwab Assistant
In the Schwab Mobile app, 
1  tap the Schwab Assistant 

icon in the top-right corner. 
2  Then tap the microphone 
in the bottom right to ask a 
question. Or, use Schwab 
Assistant to:

1

2

NEXT STEPS
 Try Schwab Assistant 
today by logging in to 
the Schwab Mobile app. 



T. Rowe Price’s strategic investing approach has helped inform confident investment decisions since 
1937. By asking the right questions at the right time, we seek to uncover opportunities and manage risk to 
continue guiding our clients through a variety of market conditions.

Explore 38 funds on the Q2 2021 Mutual Fund OneSource Select List®.  

Visit Schwab.com/troweprice

Request a prospectus or summary prospectus at Schwab.com/OneSource; each includes investment objectives, 
risks, fees, expenses, and other information that you should read and consider carefully before investing.  
All funds are subject to market risk, including possible loss of principal, and are subject to management fees and expenses. 

Charles Schwab & Co., Inc., Member SIPC, receives remuneration from fund companies in the Mutual Fund OneSource® service for recordkeeping  
and shareholder services and other administrative services. Schwab also may receive remuneration from transaction fee fund companies for certain 
administrative services. The amount of fees Schwab or its affiliates receive from funds participating in the Mutual Fund OneSource® service is not  
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The information provided here is for general informational purposes 
only and should not be considered an individualized recommendation 
or personalized investment advice. The investment strategies 
mentioned here may not be suitable for everyone. Each investor 
needs to review an investment strategy for his or her own particular 
situation before making any investment decision.

All expressions of opinion are subject to change without notice in 
reaction to shifting market conditions. Data contained herein from 
third–party providers is obtained from what are considered reliable 
sources. However, its accuracy, completeness, or reliability cannot be 
guaranteed.

Examples provided are for illustrative purposes only and not intended 
to be reflective of results you can expect to achieve.

Investing involves risk, including loss of principal.

Diversification, asset allocation, and rebalancing strategies cannot 
ensure a profit or protect against a loss in any given market 
environment. Rebalancing may cause investors to incur transaction 
costs and, when a nonretirement account is rebalanced, taxable 
events may be created that may affect your tax liability.

This information does not constitute and is not intended to be a 
substitute for specific individualized tax, legal, or investment planning 
advice. Where specific advice is necessary or appropriate, Schwab 
recommends consultation with a qualified tax advisor, CPA, financial 
planner, or investment manager.

Indexes are unmanaged, do not incur management fees, costs, and 
expenses, and cannot be invested in directly. For more information on 
indexes, please see schwab.com/indexdefinitions.

The Schwab Center for Financial Research is a division of Charles 
Schwab & Co., Inc.

Pg. 2, 7: App Store is a registered trademark of Apple Inc. 

Pg. 7: Investors should consider, before investing, whether the 
investor’s or designated beneficiary’s home state offers any state 
tax or other state benefits such as financial aid, scholarship funds, 
and protection from creditors that are only available in such state’s 
qualified tuition program. ◆ Withdrawals from Roth IRAs can be 
taken out tax-free and penalty-free providing you’re age 59½ or older 
and you have met the minimum account holding period (currently five 
years).

Pg. 11–12, 24–27: The policy analysis provided by Charles Schwab 
& Co., Inc., does not constitute and should not be interpreted as an 
endorsement of any political party.

Pg. 13–14: Annuity guarantees are subject to the financial strength 
and claims-paying ability of the issuing insurance company.

Pg. 18–19, 24–27: Past performance is no guarantee of future 
results and the opinions presented cannot be viewed as an indicator 
of future performance.

Pg. 21–23: Schwab does not recommend the use of technical 
analysis as a sole means of investment research.

Pg. 24–27: Tax-exempt bonds are not necessarily suitable for all 
investors. Information related to a security’s tax-exempt status 
(federal and in-state) is obtained from third parties, and Schwab does 
not guarantee its accuracy. Tax-exempt income may be subject to 
the alternative minimum tax. Capital appreciation from bond funds 
and discounted bonds may be subject to state or local taxes. Capital 
gains are not exempt from federal income tax.

©2021 Charles Schwab & Co., Inc. All rights reserved. Member SIPC.  
(0821-18YR)
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The checking account built with you in mind.
You expect the full package from a checking account—no monthly fees, convenience, and 
features to keep your account safe. Well, with the Schwab Bank High Yield Investor Checking®

account1 linked to a Schwab One® brokerage account, you get all of that and more, including:

■ No monthly account service fees and unlimited ATM fee rebates2

■ Access to mobile wallets to pay with ease3

■ Bank alerts and card lock/unlock to keep your account safer

Add a High Yield Investor Checking account today. 
Learn more at schwab.com/checking or call 866-215-1863.

The benefi ts 
you’ve come to 
expect, without 
the fees. 

1 The Schwab Bank High Yield Investor Checking® account is available only as a linked account with a Schwab One® brokerage account. The Schwab One 
brokerage account has no minimum balance requirements, minimum balance charges, minimum trade requirements, and there is no requirement to fund this 
account, when opened with a linked High Yield Investor Checking account. 

2 Unlimited ATM surcharge rebates apply to cash withdrawals using the Schwab Bank Visa® Platinum Debit Card wherever it is accepted. ATM surcharge rebates do 
not apply to any fees other than surcharges assessed for using an ATM to withdraw cash in local currency from your Schwab Bank account. Schwab Bank makes 
its best effort to identify those ATM surcharges eligible for rebate, based on information it receives from Visa and ATM operators. In the event that you have not 
received a rebate for an eligible surcharge, please call a Schwab Bank Client Service Specialist for assistance at 888-403-9000 (or for clients of independent 
investment advisors, a Schwab Alliance Service team member at 800-515-2157). Schwab Bank reserves the right to modify or discontinue the ATM surcharge 
rebate at any time.

3 Use of your card through a mobile wallet is also subject to the terms and conditions of your Schwab Bank Deposit Account Agreement (which contains information 
on any potential liability for unauthorized transactions), your Visa Debit Card Agreement, the terms and conditions of the mobile wallet you use, the privacy policy 
set forth at Schwab.com, and the privacy policy of the mobile wallet you use.

Charles Schwab Bank, SSB and Charles Schwab & Co., Inc. are separate but affi liated companies and subsidiaries of The Charles Schwab Corporation. Brokerage 
products, including the Schwab One® brokerage account, offered by Charles Schwab & Co., Inc. (Member SIPC) are not insured by the FDIC, are not deposits or 
obligations of Charles Schwab Bank, SSB and are subject to investment risk, including the possible loss of principal invested. Deposit and other lending products, 
including the High Yield Investor Checking account, are offered by Charles Schwab Bank, SSB, Member FDIC and Equal Housing Lender.

Brokerage Products: Not FDIC-Insured • No Bank Guarantee • May Lose Value

©2021 Charles Schwab Bank, SSB. All rights reserved. Member FDIC. CC5002446 (0820-0MW7) ADP114250OW-00 (02/21) 00258616
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he tax code is always in flux, which makes it 
difficult to plan for tax changes with any real 

certainty. Still, those who’ve built up significant 
wealth will want to pay particular attention to a spate 
of recent federal tax proposals.

If passed, the American Families Plan would 
increase the top income tax bracket to 39.6% from 
37%; treat all capital gains and investment income 
as ordinary income for those who earn more than  
$1 million; and do away with the step-up in cost basis 
for inherited assets that have appreciated by more 
than $1 million. (For more, see “Will Taxes Rise for 
the Wealthy?” page 15.)

T

ON YOUR SIDE

Tax-Smart Investing
 

Changes to the tax code are a certainty, but so is our commitment to  
helping you create a tax-smart investment plan.

At Schwab, we don’t believe taxes should be  
your first consideration when making financial 
decisions—but we do believe in following tax- 
efficient strategies to help ensure you and your 
heirs don’t pay more than your fair share. From  
charitable giving, to tax-loss harvesting, to the 
strategic use of trusts, there’s plenty you can do to 
minimize your tax liability without rethinking your 
strategy every time there’s a change in administra-
tions or tax law.

For help creating your tax-smart investment plan, 
talk to your Schwab financial consultant or stop by 
your local branch.

Charles R. Schwab
Founder & Chairman

See page 42 for important information. Schwab recommends consultation with a qualified tax advisor, CPA, financial planner, or investment manager where 
specific advice is necessary. Any policy analysis does not constitute and should not be interpreted as an endorsement of any political party. (0821-15FU)
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Home Loans
Provided by
Rocket Mortgage®

More qualifying assets with Schwab may mean
more savings on home loans.1

Call Rocket Mortgage at 877-524-2932 or visit schwab.com/mortgages to get started.

Charles Schwab Bank, PO Box 982605, El Paso, TX 79998-2605
©2021 Charles Schwab Bank, SSB. All rights reserved. Member FDIC.
(0821-12EO) ADP115029OW-00 (06/21) 00262356 

In order to participate, the borrower must agree that the lender, Rocket Mortgage, may share their information with Charles Schwab Bank and Charles Schwab Bank will 
share their information with the lender Rocket Mortgage. Nothing herein is or should be interpreted as an obligation to lend. Loans are subject to credit and collateral 
approval. Other conditions and restrictions may apply. This offer is subject to change or withdraw at any time and without notice. Interest rate discounts cannot be 
combined with any other offers or rate discounts. Hazard insurance may be required.

1. Investor Advantage Pricing (IAP): Loans are eligible for only one IAP discount per loan. Select mortgage loans are eligible for an interest rate discount of 0.250% 
– 1.000% based on qualifying assets of $250,000 or greater. Discount for ARMs applies to initial fixed-rate period only. Qualifying assets are based on Schwab and 
Schwab Bank combined account balances, including select brokerage, bank, and retirement accounts. For the $10MM tier, you must apply and lock your interest rate 
on or after 7/30/21 to qualify for the discount offer. For more information, please visit Schwab.com/IAP.

Rocket Mortgage, LLC; NMLS #3030; www.nmlsconsumeraccess.org. Equal Housing Lender. Licensed in 50 states. AL: License No. MC 20979, Control No. 100152352; 
AR, TX: 1050 Woodward Ave., Detroit, MI 48226-1906, (888) 474-0404; AZ: 1 N. Central Ave., Ste. 2000, Phoenix, AZ 85004, Mortgage Banker License #BK-0902939; 
CA: Licensed by Dept. of Business Oversight, under the CA Residential Mortgage  Lending Act and Finance Lenders Law; CO: Regulated by the Division of Real Estate; 
GA: Residential Mortgage Licensee #11704; IL: Residential Mortgage Licensee #4127 — Dept. of Financial and Professional Regulation; KS: Licensed Mortgage Company 
MC.0025309; MA: Mortgage Lender License #ML 3030; ME: Supervised Lender License; MN: Not an offer for a rate lock agreement; MS: Licensed by the MS Dept. of 
Banking and Consumer Finance; NH: Licensed by the NH Banking Dept., #6743MB; NV: License #626; NJ: New Jersey — Rocket Mortgage, LLC, 1050 Woodward Ave., 
Detroit, MI 48226, (888) 474-0404, Licensed by the NJ Department of Banking and Insurance; NY: Licensed Mortgage Banker — NYS Banking Dept.; OH: MB 850076; 
OR: License #ML-1387; PA: Licensed by the Dept. of Banking — License #21430; RI: Licensed Lender; WA: Consumer Loan Company License CL-3030.  Conditions may 
apply. Lending services provided by ©2000–2021 Rocket Mortgage, LLC, a subsidiary of Rock Holdings Inc. “Rocket Mortgage” is a registered service mark of Intuit 
Inc., used under license.

Charles Schwab Bank, SSB and Charles Schwab & Co., Inc. are separate but affiliated companies and subsidiaries of The Charles Schwab Corporation. Brokerage 
products offered by Charles Schwab & Co., Inc. (Member SIPC) are not insured by the FDIC, are not deposits or obligations of Charles Schwab Bank, SSB and are subject 
to investment risk, including the possible loss of principal invested. Charles Schwab & Co., Inc. does not solicit, offer, endorse, negotiate, or originate any mortgage loan 
products and is neither a licensed mortgage broker nor a licensed mortgage lender. Home lending is offered and provided by Rocket Mortgage, LLC. Rocket Mortgage, 
LLC is not affiliated with The Charles Schwab Corporation, Charles Schwab & Co., Inc., or Charles Schwab Bank, SSB. Deposit and other lending products are offered 
by Charles Schwab Bank, SSB, Member FDIC and Equal Housing Lender.

$250K – $999K
in qualifying assets1

0.250%
interest rate discount

$1M – $4.9M
in qualifying assets1

0.500%
interest rate discount

$5M – $9.9M
in qualifying assets1

0.750%
interest rate discount

$10M+
in qualifying assets1

1.000%
interest rate discount



The Charles Schwab Cards from American Express are only available to clients who maintain an eligible Schwab account.*

The Cards under this program are issued by American Express National Bank and not Charles Schwab & Co., Inc. (“Schwab”). Schwab is the broker-dealer 
subsidiary of The Charles Schwab Corporation. Brokerage products, including the Schwab One® brokerage account, are offered by Schwab, Member SIPC.

*The Platinum Card® from American Express exclusively for Charles Schwab and the Charles Schwab Investor Credit Card® from American Express are only 
available to you if you maintain an eligible account at Schwab (an “eligible account”). An eligible account means (1) a Schwab One® or Schwab General Brokerage 
Account held in your name or in the name of a revocable living trust where you are the grantor and trustee or (2) a Schwab Traditional, Roth, or Rollover IRA that is 
not managed by an independent investment advisor pursuant to a direct contractual relationship between you and such independent advisor. Eligibility is subject 
to change. American Express may cancel your Card Account and participation in this program if you do not maintain an eligible account. 

Charles Schwab & Co., Inc., 211 Main Street, San Francisco, CA 94105
©2021 Charles Schwab & Co., Inc., All rights reserved. Member SIPC. 
ADP94411Q420-00 (1020-0DC9) (01/21) 00249845

Visit schwab.com/cards or call 866-912-8258 
to learn more about the Charles Schwab Cards 
from American Express. 

Exclusive Schwab benefi ts
with premium service from
American Express.
with premium service from

Brokerage Products: Not FDIC Insured • No Bank Guarantee • May Lose Value

Printed on 10% post-consumer recycled paper.
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